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	Youth Caucus



IDENTIFYING INCOME SOURCES

You can divide potential donors, or funding sources, into a number of groups.  Most of these can be sub-divided, either by nature, interest, or other qualitative features.  Here is an outline to a general list:

1. FOREIGN DONORS

a) Outside the Country



b) Inside the Country 

- Governments




- Embassies or consulates

- Government funded agencies


- Government funding agencies

- Foundations or Trusts



- Foundations or Trusts

- International aid agencies


- Corporations

- International corporate



- United Nations agencies

2. CORPORATES/BUSINESSES:

- National businesses



- Local businesses

- Publicly owned




- Privately owned

3. LOCAL FOUNDATIONS AND TRUSTS

- Funded by government



- Funded by corporates

- Privately funded

4. GOVERNMENT (national or local): a grant-fees for services-support in kind

5. INSTITUTIONS:

- Churches


-Schools/Colleges/Universities

-Service Clubs

- Sports clubs

- Interest Groups

6. INDIVIDUALS:

- Active Donors




- Family and friends

- Prospect donors




- Particular geographic area

- Members or subscribers



- Tourists

- Board members and staff


- Foreign volunteers

- Volunteers




- Non-resident communities

- Parents





- Past students/pupils

- Clients/beneficiaries/audiences


- General public

7. FEES FOR SERVICES:

- Beneficiaries




- Clients and customers

8. SALES OF PRODUCTS OR SERVICES:

- Clients and customers



- Private sector

- Public sector




- General public or community
9. BUSINESS SPONSORSHIP

- Cause-related marketing



- Joint promotions











































Prepared by: Omar Allam, Youth Caucus, UN WSSD/CSD 12 – Team Leader, Fundraising Committee
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